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Safe Harbor Statement

This report, including the documents that we incorporate by reference, contains forward-
looking statements within the meaning of Section 21E of the Securities Exchange Act of 
1934, as amended, that are subject to the ñsafe harborò created by those sections. Any 
statements about our expectations, beliefs, plans, objectives, assumptions or future events 
or our future financial and/or operating performance are not historical and may be forward-
looking. These statements are often, but not always, made through the use of words or 
phrases such as ñmay,ò ñwill,ò ñanticipate,ò ñestimate,ò ñplan,ò ñproject,ò ñcontinuing,ò 
ñongoing,ò ñexpect,ò ñbelieve,ò ñintend,ò ñpredict,ò ñpotential,ò ñopportunityò and similar words 
or phrases or the negatives of these words or phrases.  These statements involve 
estimates, assumptions and uncertainties, including those discussed in ñRisk Factorsò and 
elsewhere throughout this filing and in the documents incorporated by reference into this 
filing that could cause actual results to differ materially from those expressed in these 
statements.

Because the risk factors referred to above could cause actual results or outcomes to differ 
materially from those expressed in any forward-looking statements made by us or on our 
behalf, you should not place undue reliance on any forward-looking statements.  In addition, 
past financial and/or operating performance is not necessarily a reliable indicator of future 
performance and you should not use our historical performance to anticipate results or 
future period trends.  Further, any forward-looking statement speaks only as of the date on 
which it is made, and we undertake no obligation to update any forward-looking statement to 
reflect events or circumstances after the date on which the statement is made or to reflect 
the occurrence of unanticipated events. New factors emerge from time to time, and it is not 
possible for us to predict which factors will arise. In addition, we cannot assess the impact of 
each factor on our business or the extent to which any factor, or combination of factors, may 
cause actual results to differ materially from those contained in any forward-looking 
statements.
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Overview

Á Founded in 1951 in San Diego, California

Á Public since 1959: CUB ïNYSE

Á $881 million in total sales at fiscal year end 2008

Á $1.8 billion in total backlog at fiscal year end 2008

Á 7,000 employees in more than 130 locations worldwide 

Á Business model

ïMultiyear government contracts 

Å Two major business segments

ïDefense

ï Transportation
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Readiness Systems
ÁLeading provider of air and ground combat 

training systems

Mission Support Services
ÁLeading provider of critical mission and training 

support services

Communications and Electronics
ÁKey supplier of high-speed data links and advanced 

military electronics

Cubic Corporation
Principal Lines of Business

Transportation Systems
ÁWorldôs leading provider of automated fare collection 

systems and services for public transit

Delivering high-value systems and services to government markets
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Business Segment Sales 

Sales of $881 Million in FY 2008

54% of FY 2008 Sales from U.S. Government

31% 
Transportation

69% 
Defense
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Defense 
Summary

Á Three business areas

ïMission Support Services

ï Readiness Systems

ï Communications & Electronics

Á Unique in the industry

ïñFull spectrumò supplier of training 
systems and support services

Á Customers

ïU.S. armed forces

ï Other U.S. agencies and 
departments

ï 46 nations

Á Diversified business mix

55-year heritage developing innovative 

technologies for U.S. and allied armed forces
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Defense 
Market Drivers

Key Business Drivers

Á Domestic and international defense and 
security budgets

Á Department of Defense budget and prioritizations

Á Technology advancements

Á Joint warfighting

Á Interoperability among allied and coalition forces

Á Network operations


